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Legal Disclaimer
Investment opportunities described herein are not suitable for all investors, and this document is in no way meant to solicit any action from any
particular investor or institution. This information is being provided for general informational purposes only and is meant solely for accredited
investors as defined in Regulation D under the Securities Act of 1933, as amended. Information on private placements is not generally available to
the public and investments in such private placements are available only to accredited investors. Investments in private placements are speculative
and involve a high degree of risk, including liquidity and volatility risk, and should only be considered as long-term investments. There is no
assurance that such an investment will be successful. Past performance is no guarantee of future results. Accordingly, an investor must be prepared
to withstand the possibility of a total loss of its investment. Statements in this presentation that are not descriptions of facts are forward-looking
statements relating to future events. Statements may contain certain forward-looking statements pertaining to future anticipated or projected plans,
performance and developments, as well as other statements relating to future operations and results. Any statements in this presentation that are
not statements of historical fact may be considered to be forward-looking statements. Words such as “may,” “will,” “expect,” “believe,” “anticipate,”
“estimate,” “intends,” “goal,” “objective,” “seek,” “attempt,” or variations of these or similar words, identify forward-looking statements. These
forward-looking statements by their nature are estimates of future results only and involve substantial risks and uncertainties, including but not
limited to risks associated with the uncertainty of future financial results, additional financing requirements, successful implementation and
completion of the Company’s growth strategy, the impact of competitive products or pricing, technological changes, the effect of economic
conditions and other uncertainties.
The information contained herein is provided in good faith, by Paulson Investment Company, LLC (“Paulson”) and the Company and without any
express of implied warranty of accuracy or completeness and should not be relied upon as such. Although reasonable care has been taken to ensure
that the facts stated in this document are accurate and that the opinions expressed are fair and reasonable, no reliance can be placed on such
information or on its completeness. No representation or warranty, expressed or implied, is given as to the accuracy of the information, opinions, or
financial projections as may be contained in this document, and under no circumstances may such information, opinions and projections be relied
upon as any guarantee as to future performance or results. All financial projections referenced herein, including the financial model they are based
upon, are forward looking and , as such cannot be relied upon. As part of its own due diligence, each prospective investor is encouraged to obtain
separate and independent verification of the information, opinions, and financial projections contained herein. The material included with this
document does not consider the specific investment objectives, financial situation, or needs of a specific recipient. This document may not be
construed as either a recommendation or an offer to buy or sell securities, nor does it constitute are recommendation or an offer to buy or sell
securities. Further, such material is insufficient to form the basis or an investment decision, should not be used by the recipient for that purpose,
does not constitute nor should it be construed as research, investment advice or an invitation to conduct any investment business. Read the offering
memorandum carefully before investing. It contains Company’s objectives, risks, charges, expenses, and other information, which should be
considered carefully before investing. You may obtain the offering memorandum contacting your Paulson’s representative.
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Forward Looking Statements
This presentation includes forward-looking statements within the meaning of Section 27A of the Securities Act of
1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as amended. All statements regarding
our expected future financial position, results of operations, cash flows, financing plans, business strategies, products
and services, competitive positions, growth opportunities, plans and objectives of management for future operations,
as well as statements that include words such as "anticipate," "if," "believe," "plan," "estimate," "expect," "intend,"
"may," "could," "should," "will," and other similar expressions are forward-looking statements. All forward-looking
statements involve risks, uncertainties and contingencies, many of which are beyond our control, which may cause
actual results, performance, or achievements to differ materially from anticipated results, performance, or
achievements. Factors that may cause actual results to differ materially from those in the forward-looking statements
include those set forth in our filings at www.sec.gov. We are under no obligation to (and expressly disclaim any such
obligation to) update or alter our forward-looking statements, whether as a result of new information, future events or
otherwise.
For Safety and Efficacy information: https://invobioscience.com/wp-content/uploads/2018/11/P-008_INVO-IFU-Nov2018.pdf
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INVO Bioscience, Inc.
Nasdaq: INVO
INVO is a commercial-stage fertility
company focused on expanding
access to advanced treatment
worldwide with its INVOcell® medical
device and the intravaginal culture
(“IVC”) procedure it enables.

1A

similar product may be created by a competitor that causes INVO’s
advantage to be lost.
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Key Themes
• Growing Market
• ~$20 Billion global infertility industry1 growing ~10% annually2
• Underserved Patient Population
• More than~90%+ of infertile individuals go untreated3 = creates a
significant unmet market opportunity

• Addresses Key Industry Challenges
• Patented INVOcell device provides ability to address key challenges
regarding cost & capacity to help treat underserved patients

• Approved Product
• FDA granted de-novo petition in Nov 2015, allowing U.S.

commercialization to begin; CE Mark received in October 2019

• Commercialization Underway
• Unique go-to-market approach using both standard distribution to

existing clinics as well as opening dedicated INVO Centers (first 3
now opened with planned rollout to additional markets)

1 - https://www.alliedmarketresearch.com/fertility-services-market
2 - https://www.globenewswire.com/en/news-release/2022/07/27/2486716/0/en/With-10-1-CAGR-In-Vitro-Fertilization-IVF-Market-Size-worth-USD-36-39-Billion-by2026.html#:~:text=According%20to%20Fortune%20Business%20Insights,Number%20of%20Treatment%20Cases%20Registered
3 – Based on approximately 2.5 million Global IVF Cycles (see page 7) divided by approximately 48-186 million individuals with infertility (see page 7)
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At INVO Bioscience, We Are Democratizing Fertility…

For clinical pregnancy rates, INVOcell outcomes are
comparable to in vitro fertilization (IVF) and more
effective than intrauterine insemination (IUI).
• FDA Cleared
• CE Marked
INVOcell is cleared for 3-day incubation in the US.
INVOcell is cleared for 5-day incubation in the EU,
Canada and other regions

More People can receive treatment.
Increases Capacity – By increasing productivity in the
lab, INVOcell enables to treat more people.

People choose INVOcell for many reasons: financial,
cultural, personal, and/or emotional. Or they simply
want the experience of being involved right from the
very beginning. Additionally, it’s a great option for
same-sex couples.

Reduces Cost – The savings from reduced lab
expenses and potentially lower stimulation may
make INVOcell an affordable option for patients who
pay out of pocket.
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…To Address an Underserved and Unmet Market…
Globally - Over 90% of infertile couples remain
untreated
• ~15% Estimated percentage of reproductive age women
experiencing infertility worldwide1

• 48-186 Million Estimated global patient population with fertility
challenges2

• Growing number of countries facing reduced pregnancies
• Only ~2.5 Million IVF cycles performed worldwide3
• ~330,000 IVF Cycles in U.S. Market4

1 - https://www.uclahealth.org/medical-services/obgyn/conditionstreated/infertility#:~:text=Only%20an%20additional%207%25%20of,of%20couples%20attempting%20to%20conceive
2 - https://journals.lww.com/grh/fulltext/2021/01010/who_fact_sheet_on_infertility.1.aspx
3 - https://www.rbmojournal.com/article/S1472-6483(18)305984/pdf#:~:text=Today%2C%2040%20years%20after%20its,in%20over%20500%2C000%20deliveries%20annually
4 - https://www.cdc.gov/art/artdata/index.html
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…With The Revolutionary INVOcell Solution…
Culture Device
The culture device holds the inner
chamber and provides protection from
contamination and is approximately 1.5
inches tall and 1 inch wide

1.5”

Retention Device
The retention device ensures the device
stays in place

Inner Chamber
Eggs & sperm are placed in the inner
chamber of the device (can use

1”

Intracytoplasmic Sperm Injection “ICSI”)
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…Which Provides an Alternative Advanced Fertility Process…

9

…And Reduces the Need For Lab Equipment and Resources…
Our INVOcell technology allows
fertilization and early embryo
development to take place in the

woman’s body

• Offers a personal, intimate experience
in creating a baby

• Provides a natural, stable incubation
environment

• Eliminates expensive and timeconsuming lab procedures

10

…While Maintaining Comparable Success Rates…
Average Patient Outcomes

IUI

8-10%
SUCCESS

IUI was reported to
have an 8-10% rate of clinical
pregnancy success*

ADVANCED TREATMENT

INVOcell (IVC)

~52.1%
SUCCESS

Retrospect data reflected a
~52.1% clinical pregnancy success rate (SART
2018)**

IVF

~53.6%
SUCCESS

Retrospect data reflected a
~53.6% clinical pregnancy success rate,
excluding PGT (SART 2018)**

INVO incubation period is country specific and is indicated for 3-5 days. In the US, the INVOcell Culture Device and Retention Device is not indicated for incubation periods
exceeding 72 hours. FDA has not approved or cleared the product as safe and effective for use for incubation periods exceeding 72 hours (off -label). Reference US
Instructions for Use (IFU) at https://www.invocell.com/hcp/wp-content/uploads/sites/6/2019/04/INVOcell-Instructions-For-Use-Booklet_R9-1.pdf.
*Fauque P, Lehert P, Lamotte M, et al. Clinical success of intrauterine
insemination cycles is affected by the sperm preparation time. Fertil Steril.
2014;101(6):1618-1623.

**Source: ASRM, SART May 17-19, 2020
https://www.sartcorsonline.com/rptCSR_PublicMultYear.aspx?reportin
gYear=2017#patient-first-attempt
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…At an Affordable Cost of Traditional IVF...
$5,000 - $8,000
PER CYCLE 1

INVOcell IVC
treatment with medication

REDUCED
LABORATORY
RESROUCES
NEEDED

$12,000 - $15,000
PER CYCLE 2

Traditional IVF
treatment with medication

Fertilization, Conception
and Embryo
Development occur
inside the body not in a
laboratory

LESS
EQUIPMENT

LESS RESOURCES

NATURAL
INCUBATION

PATIENT
SAVINGS

TREAT MORE PATIENTS
WITH LESS
1

Based on INVO Center pricing

2 Based

on National average and INVO Center pricing; https://www.forbes.com/health/family/how-much-does-ivfcost/#:~:text=Depending%20on%20your%20needs%2C%20a,retrieval%20and%20follow%2Dup%20care.
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…Thus, Addressing the Key Industry Challenges…

Treatment Costs
•

Relative high costs of traditional IVF
treatment reduces access for many
people

Infrastructure and Capacity
Constraints
•

Limited number of IVF clinics – and
clustered in population centers,
which further adds costs for patients
in rural areas

•

Clinic throughput (volume limits) –
lab capacity limitations

•

Not enough capacity to handle the
needs – how can we expand U.S.
market by over 1 million cycles per
year or a 3-fold+ increase?
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…And Opening the Door to a Previously Unmet Patient Population.
Cost: A Key Barrier To Utilization Of IVF

Analysis 1 indicates that a 50% reduction in the price of IVF (or alternative advanced treatment) services could translate into a 160%
increase in demand for service.
900,000

# of IVF / IVC Procedures

800,000
700,000
600,000
489,600

500,000

Potential Impact on U.S. Market: $3.7 Billion Increase
•
Incremental 489,000 Procedures @ $7,500/cycle

400,000

300,000
200,000
306,000

306,000

100,000

Current U.S. Market: $4.6 Billion
•
~306,000 IVF Procedures @ $15,000/cycle

0
Current # of U.S. IVF Procedures

Implied Growth in IVC Based on Cost/Benefit

1 Source:

Chambers, Georgina M. et al. "The Impact Of Consumer Affordability On Access To Assisted Reproductive Technologies And Embryo Transfer Practices:
An International Analysis". Fertility and Sterility 101.1 (2014): 191-198.e4. Web.
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Addressing Global Capacity Challenges
IVC = More Efficient Lab = Capacity Increase
INVO Center Lab

2000 Cycles = 1.5 Embryologists*

Traditional IVF Lab

2000 Cycles = 11 Embryologists (2008 recommendations)

*Supporting assumptions for process and time requirements with IVC compared to IVF available upon request
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Summary of Patient and Clinic Advantages
Compared to traditional IVF procedure

INVOcell

Equivalent pregnancy rates
Lower cost per cycle

Improved accessibility to treatment
Natural and emotionally connected experience
Reduced risk of lab mistakes
More efficient for laboratory resources
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Commercialization Strategy

©2021 INVO bioscience | Highly Confidential
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Commercialization Approach – multifaceted

Distribution
•

Traditional medical distribution –
leverage distributor resources and
footprint to sell into existing fertility
clinics

•

INVO to supply INVOcell device at
predetermined pricing

•

Country/region exclusivity likely

•

Minimum purchase obligations

1 This

INVO Centers
•

Partner with physicians to develop
new, dedicated INVO Centers or add
lab component to existing clinics –
have identified 20+ cities initial
targets in the U.S. and Mexico

•

Partnerships/JVs: clinicians focus on
commercializing and marketing
INVOcell and IVC in INVO Center
clinics (3 current partnerships, with
an additional 3 in the pipeline)

•

INVO to provide the device, training,
funding, technology/lab support and
management services

•

Lab Services: INVO sets-up lab in
existing clinic (1 current agreement)

•

Acquisitions: INVO acquires existing,
established and profitable fertility
clinics (1 target under LOI)

•

Physicians responsible for the
medical and patient services as well
as day-to-day operations

•

North American Focus

business model may not work and INVO may ultimately not succeed.
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INVO Center

A Key Part of our Mission and Commercial Strategy

Business Structure

Advantages
•

INVO Centers require less initial investment than
traditional IVF clinics and may enable better patient
affordability.

INVO Bioscience to provide the device, funding, access
to training, and technology/lab support and management

•

Efficiencies – INVO Centers can potentially handle
more patients than conventional clinics

•

Partner responsible for medical decision-making and
day-to-day INVO Center operating management

•

INVO Centers help drive greater awareness around
INVOcell and the IVC procedure

•

North American focus, with select international
opportunities

•

1 Ability

•

Partner with physician operators to create dedicated
INVO Centers – in a JV Partnership structure

•

1 Prior

management experience does not guarantee similar results.

to leverage our experience from initial
centers to optimize future centers, accelerate
development and penetrate existing clinics
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INVO Centers: Our 3 Year Goals*
2022 thru 2024

20
12,000

Fully operational INVO Centers

Annual INVO Center cycles 1
•

1
*

Barely scratching the surface when considering:
•

Current annual U.S. IVF cycles = ~330,000

•

Adding an incremental 12,000 INVO Center cycles is only
a 3.6% increase for the industry – real market needs are
estimated to be over 1 million cycles/year

Assuming each center performs 600 annual cycles after initial 3 year ramp up period for each center
Projections are based on the opinion of INVO’s management ONLY. There is significant risk INVO does not meet these projections.
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INVO Centers: Site Selection Process
Various factors, both quantitative and qualitative go into choosing potential locations

Insurance
Mandates

Health System
Ownership

Eliminating areas with
comprehensive
insurance mandates

Avoid markets where
a health system owns
both the Obstetrics
and Gynecology
(OBGYN’s) and
fertility clinics
resulting in potentially
reduced referral base

19 states have some
coverage mandate, but
only 9 states have
comprehensive
mandates.

OBGYN

Payment

Capacity

Population

We will focus on
areas with large
OBGYN groups
(10 plus) we can
partner with

Focus on areas that
are heavily cash pay

Focus on areas
that have
significant
capacity issues
= large needs
relative limited
availability

Number of
potential patients
within a
geography

Level of
IVF Care
Number of current
IVF cycles being
administering in
the area

Our key objective is to open clinics in geographic
areas that we feel we can develop quickly
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INVO Centers: North American Focus

We have expanded our initial city list to 27 potential locations and will plan to prioritize them to optimize
the geography specifics and growth trajectory.

Operating INVO Centers
Announced Sites
Sites under active review1
Cities for which preliminary review is complete are not shown on
map.

1

Sites are based on Management projections and are subject to the possibility of a poor preliminary review.
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Building an INVO Center
Estimated time, costs and initial operating targets

Est 3-year operating P&L1
Year 1

Year 3

Op loss of
~$350K after
opening doors

Profit of
~$1.45M+

Profit of
~$425K+

Year 2
1

Projections are based on the opinion of
INVO’s management ONLY. There is
significant risk INVO does not meet these
projections.

6-8 Months
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Per INVO Center: 3 Year Plan1
700

# of Procedure Cycles
per INVO Center

$5,000,000
582

600

Average Revenue
per INVO Center
$4,350,000

$4,500,000

$800,000

$3,000,000

$600,000
$2,500,000

310

~$425,000

$2,325,000

$400,000

300

$2,000,000

$200,000

$1,500,000

200

$0

$1,000,000
100

$1,400,000

$1,000,000

$3,500,000

400

~$1,450,000

$1,200,000

$4,000,000
500

$1,600,000

Net Operating Income
per INVO Center

60

$500,000

0

($200,000)
$450,000

($400,000)

$0

FY-1

FY-2

FY-3

Center becomes operational in second half of year 1

~($350,000)

($600,000)

FY-1

FY-2

FY-3

FY-1

FY-2

FY-3

Actual per INVO Center revenue may vary based on location.

1

Projections are based on the opinion of INVO’s management ONLY, and the assumption that INVO acquires an additional clinic or partnership. There is
significant risk INVO does not meet these projections.
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INVO Center Model Potential1

Assuming 20 Sites that reach operating plan

~$87 M
Potential Annual Revenue from INVO Centers

~$30 M

Longer Term Potential

could be significantly higher as INVO
Centers may evolve to include
collaborations with OB/GYN practice
groups and/or franchise opportunities.
Source: Allied Market Research, Grandview Research, CDC

Potential Annual Operating Profit from INVO Centers

1

Projections are based on the opinion of INVO’s
management ONLY. There is significant risk INVO
does not meet these projections.
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Label Expansion in Process
Expand INVOcell Label to 5-day Incubation in
US
• Expand currently approved label from 3-day incubation
to 5-day incubation1

• Sufficient retrospective data became available in 2020
to submit 510k using real market usage data.

• Align marketing with current standard IVF treatment
• Update INVOcell clinical success rate

1 There

is a probability that the FDA may not approve the new label.

26

Financials

©2021 INVO bioscience | Highly Confidential
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Revenue
$4,500,000

$4,160,116

$4,000,000
$3,500,000
$3,000,000
$2,500,000
$2,000,000
$1,480,213

$1,500,000

$1,037,286

$1,000,000
$500,000
$0

$282,145
$11,689

$50,901

2015

2016

2017

Note: Data available in the Company’s SEC Filings:
https://www.sec.gov/edgar/browse/?CIK=1417926&owner=exclude

$494,375

2018

2019

2020

2021
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Income Statement
Revenues
Product revenue
Clinic revenue
License revenue
Total revenue
Cost of goods sold:
Production costs
Depreciation
Total cost of goods sold
Gross profit
Operating Expenses
Selling, general and administrative
Research and development
Total operating expenses
Loss from operations
Other income (expense):
Loss from equity method joint ventures
Gain on extinguishment of debt
Other income
Interest income
Interest expense
Foreign currency exchange loss
Total other income (expense)
Loss before income taxes
Income Taxes
Net loss attributable to noncontrolling interest
Net loss
Net loss per common share:
Basic
Diluted
Weighted average number of common shares
Basic
Diluted

Net loss
Other Income
Gain on extinguishment of debt
Interest expense
Foreign currency exchange loss
Stock-based compensation
Stock option expense
Non-cash compensation for services
Amortization of debt discount
Depreciation and amortization
Adjusted EBITDA
Loss from equity method JV
Loss from consolidated JV (less depreciation)
Adjusted EBITDA for INVO corporate

FY 2020

Q1 2021

Q2 2021

Q3 2021

Q4 2021

FY 2021

Q1 2022

Q2 2022

323,000
0
714,286
1,037,286

505,952
0
178,571
684,523

29,900
0
178,572
208,472

2,790
37,513
178,571
218,874

6,300
6,232
3,035,715
3,048,247

544,942
43,745
3,571,429
4,160,116

56,750
105,848
162,598

33,777
112,358
146,135

79,035
9,725
88,760
948,526

60,314
2,431
62,745
621,778

12,163
2,432
14,595
193,877

17,987
2,431
20,418
198,456

35,862
11,432
47,294
3,000,953

126,326
18,726
145,052
4,015,064

57,533
7,428
64,961
97,637

64,307
13,945
78,252
67,883

6,065,066
398,426
6,463,492
(5,514,966)

2,115,303
66,267
2,181,570
(1,559,792)

2,049,422
31,016
2,080,438
(1,886,561)

2,416,791
55,391
2,472,182
(2,273,726)

2,433,642
63,756
2,497,398
503,555

9,015,158
216,430
9,231,588
(5,216,524)

2,694,395
104,180
2,798,575
(2,700,938)

2,558,943
190,761
2,749,704
(2,681,821)

0
0
0
4,190
(2,836,504)
(2,832,314)
(8,347,280)
36

0
0
0
2,013
(895,226)
(464)
(893,677)

0
0
159,126
2,425
(91,125)
(1,028)
69,398
(1,817,163)
-

(214,050)
159,126
(159,126)
62
(186,464)
(1,321)
(401,773)
(2,351,687)

(327,542)
159,126
0
3,657
(1,265,359)
(3,534)
(1,433,652)
(6,650,176)
4,764

(71,117)
0
0
225
(1,456)
(1,026)
(73,374)
(2,774,312)
-

(117,978)
0
0
48
(102)
(888)
(118,920)
(2,800,741)
800

(8,347,316)

(2,453,469)

(1,817,163)

(113,492)
0
0
(843)
(92,544)
(721)
(207,600)
(2,481,326)
(238,543)
(2,242,783)

(141,525)

(6,654,940)

(2,774,312)

(2,801,541)

(1.52)
(1.52)

(0.25)
(0.25)

(0.17)
(0.17)

(0.24)
(0.24)

(0.01)
(0.01)

(0.63)
(0.63)

(0.23)
(0.23)

(0.23)
(0.23)

5,489,738
5,489,738

9,888,025
9,888,025

10,444,150
10,444,150

10,463,981
10,463,981

10,632,413
10,632,413

10,632,413
10,632,413

12,050,696
12,050,696

12,115,205
12,115,205

(8,347,316)
0
0
346,458
0
616,002
1,140,989
0
2,494,236
11,917
(3,737,714)
0
0
(3,737,714)

(2,453,469)
0

(1,817,163)
0
(159,126)
9,707
1,028
235,144
384,083
0
76,980
(2,695)
(1,272,042)
0
0
(1,272,042)

(2,242,783)
0
0
15,563
721
130,123
391,194
0
77,824
17,721
(1,609,637)
113,492
223,802
(1,272,342)

(141,525)
0
0
20,365
1,321
606,946
392,112
0
173,351
4,081
1,056,651
214,050
145,157
1,415,857

(6,654,940)
0
(159,126)
80,706
3,534
1,164,277
1,543,912
0
1,188,310
27,761
(2,805,566)
327,542
368,959
(2,109,065)

(2,774,312)
0

(2,801,541)
0

1,231
1,026
310,212
428,488
0
0
15,547
(2,017,808)
71,117
178,697
(1,767,994)

54
888
135,102
432,796
30,000
0
22,082
(2,180,619)
117,978
132,827
(1,929,814)

35,071
464
192,064
376,523
0
860,155
8,654
(980,538)
0
0
(980,538)

Note: Data available in the Company’s SEC Filings: https://www.sec.gov/edgar/browse/?CIK=1417926&owner=exclude
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Balance Sheet Highlights
Cash and cash equivalents
Lease right of use
Investment in joint ventures
Total assets
Convertible notes current
Total Current Liabilities
Lease liability, net of current portion

Deferred revenue, net of current portion
Convertible notes
Total liabilities
Total shareholder's equity
Shares Outstanding

12/31/2019

12/31/2020

12/31/2021

6/30/2022

$1,238,585

$10,097,760

$5,684,871

$1,962,159

$101,883

$79,319

$2,037,052

$1,923,020

-

$98,084

$1,489,934

$1,347,776

$1,795,479

$10,947,343

$10,466,380

$6,424,873

-

$536,063

-

-

$1,501,110

$2,287,991

$1,253,004

$1,279,885

$81,494

$58,634

$1,901,557

$1,787,424

$3,571,429

$2,857,143

-

-

$354,608

-

-

-

$5,509,074

$5,204,237

$3,155,700

$3,068,448

($3,713,595)

$5,743,106

$7,310,680

$3,356,425

4,884,879

9,639,268

11,929,147

12,130,298

Note: Data available in the Company’s SEC Filings: https://www.sec.gov/edgar/browse/?CIK=1417926&owner=exclude
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Key Statistics
INVO Bioscience (Nasdaq: INVO)

Data as of 8/15/2022

Market Cap

~$14 million

Stock Price | 52-Week Range

$1.13 | $0.63 - $4.28

Basic Shares Outstanding

12.1 million

FD Shares Outstanding

13.4 million (assuming conversion of convertible debt and all warrants and vested options)

Management Ownership

~5%; ~16% when including founder

Cash (6/30/22)

$1.9 million

Note: Data available in the Company’s SEC Filings:
https://www.sec.gov/edgar/browse/?CIK=1417926&owner=exclude
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Investment Recap
Industry
• Multi-billion dollar, large and growing global
market opportunity 1
• Significantly underserved market

Product
• A novel device, offering a breakthrough in the
fertility industry.
• High margins

Commercialization
• Multi-faceted commercialization strategy includes
partnering to open dedicated "INVO Centers" and
establishing agreements with distributors in key
markets.
1 - https://www.alliedmarketresearch.com/fertility-services-market
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Management and Key Personnel
Steven M. Shum
Chief Executive Officer & Director

Andrea Goren
Chief Financial Officer

Barbara Levy
Senior VP Global Clinical Integration

Inger Britt Carlsson, Ph.D.
VP of Medical Affairs

J. Chris Jensen
VP of Quality and Regulatory Affairs

Eamon MCGonigle
Director, Business
Development

Michael J. Campbell
COO & VP of Business Development

Chris Myer
VP Business Development – Americas

Pressly Ahammed
Director of International Business
Development

Yve Lyppens
Director of Business Development, Asia
Pacific

Terah Krigsvold
Controller

Tracy Caruso
International Product Registration
Specialist
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Board of Directors
Steven M. Shum
Chief Executive Officer & Director

Rebecca Messina
Board of Directors

Barbara Ryan
Director

Matthew Szot
Director

Kevin Doody, MD
Medical Director and Director

Trent Davis1
Director

Jeffrey J. Segal, M.D.
Director

1 Trent

Davis is the CEO of Paulson Investment Company
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Patents & Approvals
• Container assembly for intravaginal fertilization and culture and
embryo transfer and method of intravaginal culture employing
such a container
• Europe, China, and Japan

• Incubation and/or storage container system and method
• Patent #US 7,759,115. Additional patents pending
• US, Europe, UK, France, Germany, Russia and India
• Registrations
• United States
• FDA Clearance of De Novo Class II device in
•
•
•
•

•
•

November 2, 2015
Canada
• Health Canada approved
Europe
• CE Mark (received Oct 2019)
India
• Product registered
Brazil
• ANVISA approved
Colombia
• New INVIMA in process
Mexico
• Registration in process.
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Risk Factors Summary
• Investing in our equity securities involves a high degree of risk. Before
making an investment decision, you should consider carefully the risks
and uncertainties. Our business, operating results, financial condition or
prospects could also be harmed by risks and uncertainties not currently
known to us or that we currently do not believe are material. If any of
the risks actually occur, our business, operating results, financial
condition and prospects could be adversely affected. In that event, and
you could lose part or all of your investment. Before deciding whether
to invest in the securities, please carefully consider the risks,
uncertainties and assumptions discussed under the heading “Risk
Factors” of the latest 10-K in the SEC filings.
• https://www.sec.gov/ix?doc=/Archives/edgar/data/0001417926/000
149315222008421/form10-k.htm
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